
Day Assignment Notes Obstacles Successes
Day 1: Define Your 
Marketing Goals

Write out three marketing 
goals you have for your 
business

Day 2: Determine 
Your Target 
Audience(s)

Choose two primary target 
audiences

Day 3: Plan Your 
Approach

Make a list of all the channels 
your business is currently 
using (and why?).

Day 4: Craft Your 
Messaging

Create three social media post 
drafts (i.e. Facebook, 
Instagram, LinkedIn).

Day 5: Evaluate 
Your Results

Examine analytics or insights 
for  engagement, behavior,  
demographics, conversions. 

Day 6: Local 
Listings, and Search 
Results

Search for your business on 
google  and see what you get! 
How do your results compare 
with your competitors?

Day 7: Does Google 
Love Your Business?

Determine if your business 
already has a Google Business 
Profile.

FREE 14 Day Marketing Challenge Play Along Worksheet
If you've gotten this far, congratulations! Download and/or print this worksheet to help you keep track of 
your success (and your challenges) and to remind yourself where you need a bit more help or experience.



Day 8: Nonprofit 
Marketing Solutions

Write down two marketing 
strategies you have admired 
from other nonprofits and how 
you might emulate them.

Day 9: Are You 
Doing TOO MUCH 
Marketing?

Make a list of all the channels 
(i.e. social media, website, 
video, text, email) you think 
your business needs

Day 10: Email 
Marketing

Check out the  tools  in 
Constant Contact like  
automation, events, polls,  
landing pages, signup forms, 
social media and google ads

Day 11: Branding 
Your Business

Use the Deluxe Logo Creator 
(free version) to try out words, 
images, and designs for a 
logo/brand

Day 12: Advertising 
on the Web

Start your ad game with a 
Facebook/Meta ad. Then 
move on to google.

Day 13: B2B on 
LinkedIn

Log in to your LinkedIn 
account. How does it look? 
Update your profile and 
connect to new people.

Day 14: Analytics 
and Insights

Look at your last 5 social posts 
and write down the name of 
the one with the most 
Engagement.

Need help! Call or email Cheri Bales @ Hannah/Gold Communications  | Strategic Marketing Solutions

 www.hannahgoldcommunications.com | 269-341-3786 | cheri@cheribales.com


